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CTAPTAN 9K ®OPMA MIANPUEMHULIbKOI AIAJIbHOCTI:
METOAUKA NMPOCYBAHHA CUSTOMER DEVELOPMENT

STARTUP AS A FORM OF ENTREPRENEURIAL ACTIVITY:
PROMOTION METHOD OF CUSTOMER DEVELOPMENT

Y cratTi po3rasHyTo ctaptan Ak GopMy MiANPUEMHULBKOT AisabHOCT. CTapTanu B
Cy4acHOMY CBITi € HEOBXiAHUM CKNAZHNKOM rOCNOAaPCbKOro PO3BUTKY KpaiHW, OCKiNb-
K BOHW € AXXepenoM HOBUX ifel, TEXHOOrIM Ta iHHOBaLin. OgHak, 6araTo cTapTtanis
3a3HaloTb HeBZaui Lie Ha CTagii 3anycky Yepes3 HeoCTaTHIO yBary 3aCHOBHMKIB [0 CTpa-
Terii ix NpocyBaHHs.

Y cTaTTi KOHKPETM30BaHO CYTHICTb MOHATTA «CTapTan» Yy MOPIBHAHHI 3 KOHLENTOM
«MNiANPUEMHMLIBbKA AiANbHICTb». [IPOAEMOHCTPOBaHO Ha Npukaagax ePekTMBHICTb Me-
ToA0A0r NpocyBaHHA cTapTany, Bigomoi HuUHI sik Customer Development. OgHum 3
HaMBaXK/IMBILLMX METOZIB Ha PaHHIX eTanax NpoCyBaHHSA, KOM CTapTan-KoMnaHia Tifb-
K GOPMYETLCA | 0OMEXEHO BiJOMia Ha PUHKY, € CTBOPEHHS A1 HEl YHiIKasbHOro bpeH-
4Y, AKUIA iCTOTHO BUPI3HATMME T 3-MOMIX KOHKYPEHTIB i TUM edeKTUBHO 3anyyaTume
yBary CrnoxwmsadiB. 3afia LbOro nepesoBCiM HEObXiZAHO Liopa3 NpOBOAUTU peTesb-
HWIN aHani3 LinboBOI ayanTopii ctaptany. Came B LLbOMY «lLlOpa3 PeTeNbHO» i Noasrae
yinbHa igea metogosorii Customer Development: nignpuemuesi crig 3ocepesmTmcs Ha
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PO3BUTKY NPOAYKTY 3 ypaxyBaHHAM 3MiHN NoTpeb i 6axkaHb y KOHKPETHOI LiNbOoBOI ay-
AVTOPIT 32 MeBHUX MANHHMX YMOB.

Y upoMy 3B'A3Ky 3BEPTaEMO MiAKPEeCaeHy yBary Ha KOpUCTyBaHHA akTyaabHUMUN pe-
3yNbTaTaMy COLIONOTIYHNX OMUTYBaHb Ta HaroOLWYEMO NPO aZekBaTHICTb Bi3Hec-pei-
TVHTIB. 30KpemMa, HaliCTOTHIWMMM iX AXKepenamm po3rnsfatoTbCs HUHI Taki pecypcy,
Ak AIN.UA (ykpaiHcbknin iHbOpMaLiiHWin nopTan, Wo nybaikye HOBWHW, aHaNTUKY
Ta iHTepB't0 NMPO HOBaLii TEXHO/IONIN Ta CTapTan-ekocucteMy B YKpaiHi 11 3a Kopzo-
Howm), Global Entrepreneurship Monitor (GEM, Mi>XHapOAHWUIA AOCAIAHWNLbKUIA MPOEKT)
i StartupBlink (oHnaliH-nnatdopma, Wo ii ekcnepTHa aBTypa AOCAIAXYE Ta PENTUHTYE
CTapTan-eKkocucTeMm no BCbOMY CBITY).

Okpim uboro, y ctatti Ha npuknagi 3 Customer Development Labs nigkpecneHo
BaXX/IMBICTb BUOOPY METOA0NOrIT AN YCNILWHOro PO3BUTKY CTapTany. 3aans pesysbTa-
TVBHOrO MpPOCYyBaHHA CTapTany nonepesHbo CAij 06O0B'A3KOBO MPOBECTU AeTaNbHUN
aHani3 pPUHKY Ta KOHKYPEHTIB (MOTEHLIHUX i BXE HasABHWX), abu CTBOPUTU edeKTUBHY
CTpaTerito NPOCyBaHHS Ta 3a CAYLIHOT HaroAx BAaN0 NPe3eHTyBaT il NOTEHLINHUM iH-
BeCTOpaM i napTHepam 3 METOHO 3ayUYeHHs iIHBECTULLIN.

KnrouoBi cnoBa: ctapTan, NpoOeKT, peanisauisd, NiANPUEMHULbKA AiSNbHICTL, CTpa-
Terif, JOCNIIKEHHS.

The article considers a startup as a form of entrepreneurial activity. Startups in the
modern world are a necessary component of the country’s economic development, as they
are a source of new ideas, technologies and innovations. However, many startups fail at the
launch stage due to insufficient attention to promotion strategy.

The article defines the essence of the concept of «startup» and compares it with
«entrepreneurial activity». The effectiveness of such a startup promotion methodology as
Customer Development has been demonstrated. The authors claim that one of the most
important methods in the early stages of promotion, when the company is just being formed
and has little fame in the market, is the creation of a unique brand that will be different from
competitors and attract the attention of consumers. For this, it is necessary to carry out a
thorough analysis of the target audience every time. This is the main idea of the Customer
Development methodology: you should focus on product development taking into account
the needs and wishes of a specific target audience under certain conditions.

We also pay attention to the current data of sociological surveys and ratings. In particular,
resources such as AIN.UA (a Ukrainian information portal that publishes news, analytics
and interviews about the technological and startup ecosystem in Ukraine and abroad),
Global Entrepreneurship Monitor (GEM, an international research project) and StartupBlink
(an online platform that researches and ranks startup ecosystems around the world).
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In addition, the article emphasizes the importance of choosing a methodology for the
successful development of a startup using the example of Customer Development Labs.
For the effective promotion of a startup, it is necessary to conduct a detailed analysis of
the market and competitors, potential and already existing, in order to create an effective
promotion strategy and, if necessary, present it to potential investors and partners in order

to attract investments.
Keywords: startup, project, implementation, entrepreneurial activity, strategy, research.

ITocranoBka mpo6geMu. Y 3B’sI3KY 3 aKTUBHUM PO3BUTKOM TEXHOJIOTi
Ta iHHOBAIliHUX iZlell y IOTOUHE NeCATUIITTA TePMiH «cTpaTain» HaOyB II0-
HINPEeHHS 3aBAAKHU MOIMIYJIAPHOCTI ITO3HAYYBAHOI'0 HUM Pi3HOBUAY ITi AITPUEM-
HUIITBA, AKUI 0a3yeThCA HA iHHOBAI[IMHUX TEXHOJIOTiAX Ta imedax, — 30Kpe-
Ma, B rasysi ingopMaIiiiHnx TeXHOJIOTiH Ta inTepHeT-6i3Hecy. KoHKypeHITis
cepej cTapTalliB AeaaJIi 3aroCTPIOETHCA, UMM YCKJIAIHIOE iHHOBATOPaM cIIipa-
By 3a0e3meumTH iXHiNl KoMmepIlifiHuii ycmix. Yepes 1e mocrana morpeba B
po3poliieHHI e(DEKTUBHOTO METOAY IIPOCYBAaHHA, 30KpeMa — 3a JOIIOMOTOI0
BUKOPUCTAHHSA iHTepHET-MapKeTUHTY, SKUA HUHI IpeTeHay€e NPABUTU KJIIO-
YOBUM UMHHUKOM YCIIiXy B PO3BUTKY CTapTaliB.

Craprarn-igei cTaroTs Bce OiJbIN MOOYJASIPHUMU, IPOTe OaraTto 3 HUX He
IOCATal0Th OCTATOYHOTO YCIIiXy Uepe3 HeJOCTATHIO 00i3HAHICTh cTapTamnepiB
SAK IIPO IPUYNHY HEYCBiTOMJIEHHS CIOKMBAYAMY iCTUHHUX BJIACHUX IIOTPEO,
TaK i yepes OpaK y HiAIpHEMIiB MapKeTUHTOBOIO IJIAHY TA BUKOPUCTAHHS
HUMHI Hee(h)eKTUBHUX METOiB IIpocyBaHHA. [loMuIKM y mpocyBaHHi 31e06iIb-
IIOTO 1 CIPUUYUHAIOTEH IIPOBAJ CTAPTAIl-IIPOEKTY, alKe 3aBIal0Th HEeIlloIIPaB-
HUX BTpaT 4yacy Ta KoITiB. Tomy BusHaueHHA e)eKTUBHUX Y IX MOIIJIbHIN
CBOEYACHOCTI METO/iB IIPOCYBAHHA MOJIS CTApTalliB € MiTKpecieHO aKTyaJib-
HUM 3aBIaHHSIM, BUPIIIIEHHS AKOT0O M03BOJUTL rapaHTyBATH YCIIIITHUI 3a-
OyCK MNPOEKTIB Ta IMOJAJBINNNA AUHAMIUHMA PO3BUTOK HiAIIPUEMHUIIBKOI
IianabHOCTI 3a BUCOKUX pudukiB. Ile gocaifkeHHA € MEeTOAMYHO BaKJINBUM
JIJIS MOJIOAMX ITIiAITPUEMITiB, iIHBECTOPiB-TIOUYATKIBI[iB Ta BCiX 3aIliKaBJIIEHUX Y
PO3BUTKY CTapTall-eKOHOMIKH.

Bigmosigzno, Mera cTarTi moJasArae B OOCHiIMKEHHI TEOPETHUUYHHUX Ta Op-
radisaiiiHO-MeTOAUUYHUX B3acaj CTapTall-po3po00K 3 MEeTO aKTuBisalrii
B YKpaiHi mpoiieciB cTBOpeHHs cTapTamiB, 3apaAy YOro TyT Ha 0asi amaJri-
3y aBTOPUTETHUX IKepes 1 BiAHOBIZHWMX TeMi cCUTyaIllii MiCTHUTBLCSA OTJISAL
MOJKJIMBOCTEH IJIsI IIPOCYBAaHHSA cTapTamy 3a momomoroio meroxny Customer
Development.
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Mertonomoria mocaimsxenusa. IocrigsKeHHA IIPOBOAMJIIOCH Ha IIigcTaBi
KOMILJIEKCHOT'O aHaJIisy HAYKOBOI JiiTepaTypu 3i crapram-TeMaTUKM Ta
crerniasidoBaHuX iH(MOpMAaIiHHUX IKepesl 3 HOTBEPHKEHOI0 aBTOPUTETHI-
CTI0. ¥ HbOMY 3aCTOCOBAHO METOAU IMMOPiBHAJIBHOTIO I CUTYyaI[iiHOTO aHAaJIi3y,
cucTeMaTusallii Ta ysaraJbHeHHA iH(popMmaIrii.

Amnanisz monepenHix mocaigskenb. [lociigkeHHa pe3yIbTaTUBHOCTI cTap-
TAIl-IIPOEKTIB HaTeIlep HPOBOAATHLCA y CBiTi IMHMPOKO I aKTUBHO, a ixX Tpu-
BaJIiCcTh MOJKe BapiloBaTHCA 3aJI€KHO Bil KOHKPETHOTO PiBHOBUAY CTApPTAILY.
HaiibinpIme X aKTyaJbHUX JOCJIMKEeHDb IIPOBAAMKEHO Ha BiATUHKY OCTAHHIX
20 pokiB, KOJU cTapTaIlX CTANIY HANUIIOMYJISAPHIITIMY OpraHisamiiHuMu pis-
HOBHUaMu 0i3HECIiB ¥ CBiTi pUBMKOBaHMUX iHHOBAIlill 3aBAAKU IPUCKOPEHOCTI
PO3BUTKY TEXHOJIOTIA.

Cepen BioMuX IIpallb, IO CTOCYIOTLCS CTapTaIl-eKOHOMiKM, BAPTO BUIi-
JIUTHU OOPOOKU TaKuX aBTopiB, AK C. Biaank [13], €. Puc [8], K. Kueiitou [6]
ra M. Augpuces [1]. I1i HayKoOBIli aKTUBHO JOCIiIKYIOTH, BTiJIIOIOTH i po-
3BUBAIOTHL METOMOJIOTII Ta iHCTPYyMeHTH, AKi JomoMaramTh 60araThboM iXHiM
OisHec-mOCaiMOBHMKAM 3iMCHIOBATH YCIIIIIHY peaJiisallilo cTapTam-IIpoeK-
TiB Ha IPAKTHUIILi.

Hanpuxaan, C. Bianky HaJIe:KUTH MOMYJIAPHA HUHI Y TiAIPUEMITIB KHI-
ra «HoTupu KPOKHU A0 OCASHHS: CTPATEril CTBOPEHHS YCIIIIITHUX CTAPTAIiBY .
Came BiH € 3aCHOBHUKOM ITiKaBOi B HAIIIOMY BUHAAKY MOJEJi IepMaHeHTHOL
cmiBopari 3i cmoxxuBauamu (Customer Development Methodology), aka
JoIloMAarae IMiAIIPUEMIIAM IaubIe po3yMiTu moTpedu cBOiX KJieHTiB, a Bin-
Tak e(PeKTUBHO PO3BUBATHU HPOAYKTHU Ta IIOCJIYTH, IO 3aJOBOJbHAIOTL IXHi
mBUAKOo3MiHHI 3ammuTu [10].

IIpo smamuii y crapram-cepegoBUIIi MeTon mignpuemiia €. Puca mo:xua
IisHaTHCA 3 oro KHuru «BisHec 3 Hysa: MeTon Lean Startup gus msuakoro
TeCTyBaHHS Ta BUOOPY 6idHec-Mozesi» [8]. ABTop MeToay 00iIse rapaHTyBa-
T MaKCUMaJIbHY e(DeKTUBHICTb BUTPAT i JaTU 3MOTI'y ONTHNMi3yBaTH pecypcu
IIpu PO3POoOIIi Ta 3aIIyCKy HOBUX TOBAPiB um mocayr. Meron 6a3yeTbecs Ha pe-
IyJIAPHOMY IIPOBeJeHHI eKCIIepUMEHTIB, TeCTyBaHHI ifeli i mocTiliHill B3ae-
Mozii 3 KaieHTaMu 3aJis BUOOPY ONTUMAJIBHOI Oi3Hec-mMoesi Ta BUaCHOTO
KOPUTYBAHHS CTPATeri.

VYrim, mHatibam:xunx KouKypeutis C. Bianka 3-moMisk HasBaHUX IIOIe-
PemHBO aBTOPIiB Ba)KKO BHOKPEMUTHU, OCKiJIbKM BOHHU BCi 30CepPemKyIOTh-
cs KOJIO PiBHMX aCIeKTiB cTapTam-eKOHOMiKM, OTKe I IPOHOHYIOTh BJAaCHI
METOAUKU Ta iHCTPyMeHTH. AJle MOKHA 3a3HAUNUTH, 1110 B KOJKHOTO 3 HUX €
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BAAYHI IPUXUIBHUKY Ta IMOCHiJOBHUKY, IKi aKTUBHO BUKOPUCTOBYIOTh IXHi
imei Ta peKoMeHOAaIlil i yac 3allyCKy Ta PO3BUTKY BJACHUX CTApTAalliB.

Baxxauso, mo C. Biagk € He TiIbKM JOCJITHMKOM, a ¥ BigjoMuMm IIifg-
OPUEMIIEM: BiH caM 3a0yCTUB KijJbKa YCIIIIITHUX CTAPTAIIiB Ta IIPAIIOe HUHI
KOHCYJIBTAHTOM [JIsI 0araTboxX KOMIAHIN y raJjysi imHoBaIliii Ta TeXHOJIO-
rii. Cepen fioro HaWBimoOMIIIMX TPOEKTIB i € ImikaBuii mas mac Customer
Development Labs, ssxuii BiH cTBOPUB y CIIiBIpaIli 3 mapTHepaMu.

Customer Development Labs — 11e cyuacuuii craprai, AKUi JOBiB eek-
THUBHICTB y rajly3i iIHHOBAI[iTHMX TEXHOJIOTIN Ta JOCTiAKeHb. ¥ MOoTro paMKax
KOMIIaHifg-PO3POOHUK IIPOHOHYE IIOCJAYTH 3 HOCTiAKEeHHA PUHKY Ta PO3BUT-
Ky IOPOAYKTY, IO M03BOJSAIOTH KOPUCTyBauaM-3aMOBHUKAM aIeKBaTHO I
ollepaTHUBHO BU3HAYATU HOTPebu Ta GasKaHHA CBOIX KJIi€HTiB, 10O CTBOPIO-
BaTHU IPOAYKTH, IKi 3aT0BOJIbHAIOTH IXHi moTouHi moTpebu [10].

Pesynapratu mocrmimkenusa. I[ada mouaTKy HeoOXiTHO KOHKPETHU30BAHO
BU3HAUUTUCD, K JOCTITHUKU PO3YMIiIOTH i TPAKTYIOTH 6a30Bi AJIA TeMU II0-
HATTA «CTApPTaAIl» Ta «IiAIPUEMHUIIbKA TiAJBHICTE» .

HatimonynapHimuM Ta HalOiabII 3rayBaHUM HUHI BU3HAUEHHAM CTap-
Tamy 3 IIojaui aHTJIOMOBHOI Bepcii Bikimezii 3aBeseHO BBasKaTu (pOpMYyJIIO-
BaHHSA TOTO-TaKM aMepHKaHChbKoro crapramepa C. Bmamka Bigm 1976 p.,
a came: «Crapram — 11e TUMYacoBa CTPYKTYpa, AKa CIPAMOBaHA Ha IIOIIYK
i peastizarito macmiTaboBamnoi 6isuec-imei» [8].

IlorTpakTyBaHHAM MiAIPUEMHUIBLKOI AiAJBHOCTI IJII YKPAiHCBKHUX pe-
alifi 3aWiMaJInCh OOCHIZHUKK 3 IHCTUTYyTy mnpodeciiiHO-TexXHiUHOI ocBiTH
HAIIH Vkpaiuu I. I'puneniok, B. Baiinynia Ta M. CaBuenko. ¥ 2021 p.
BOHU BUNOYCTUJIU CIILJILHI MeTOAUUYHI peKomeHgalil «Bing 6isuec-imel mo mia-
OIPUEMHUIBKOTO YCIiXy», e XapaKTepu3yTh NiAIIPUEMHUIIBKY TisJIbHICTD
AK «iHimiaTuBHY, caMOCTi#HY AiAJbHICTDH 0ci6 abo migmpuemcTs (dhipm), Ha-
IiJIeHy HAa OTPUMAaHHA IPUOYTKY ab0o 0COOMCTOr0 JOXOAY, IKa 3AiiCHIOETHCS
Ha BJIACHUU PUBUK Ta MiJ BJIaCHY MaliHOBY BifmoBizanbHicTh» [3]. IIpoTe TyT
aBTOpaM BapTo 0 PO3PisHATU i BiAIOBiAHO IIOTPAKTOBYBATH, IO IIiAIIPUEM-
HUIbKA AiJbHICTD, Y IINPOKOMY Ii 3HAaueHHi, MOXXe OYyTH K BiAKPUTTAM
BJIACHOT'O MarasdmHy,/pecTopaHy, Tak i cTBopeHHAM (2060 IPOCTO MOJTYUEHHIM
10 HAasBHO1) Mepe:ki (ppaHInms3, TOAI K cTapTal TPAaKTYIOTh 3HAUHO By KUe
— BiH 0asyeThcsd BUKJIIOUHO Ha iHHOBAaIifiHil igei. Kopenesa cyTHicTh cTap-
Tamy — Iie HOBU3HA MOro IPOAYKTY, CTBOPEHOTO 3a YMOB PUBUKY, ITiATTPUEM-
HUIIbKA K JisJbHIiCThL HEe BUMArae€ BiJi 3aCHOBHUKIB JOKOHEUYHOT'O CTBOPEHHS
HOBOT'O TOBapy a00 BIPOBAIKEeHHA HOBUX IIOCIYT Ha PUHOK.
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Or:xe, MOXKHA CTBEPIKYBATH, IO IMiAITPUEMHUIIbKA IiAJbHICTE Ta cTap-
Talm — Iie ABa icTOTHO pisHi migxoam mo OisHecy. Haykosi mocuaimxeHHs,
IPOBeZeHi B rayry3i NPpaKTUK IIPUBATHOTO HMiAIIPUEMHUIITBA, TOKA3YIOTh, IO
cTapTamnu IiJIKOBUTO MOKYTb 0yTH e()eKTUBHUMH (POPMaMU i AIPUEMHUIb-
Koi misgmbHOCTi. [I0 TOTO K B OCHOBY YCIIiXy OyIb-IKOTO CTapTaly IOKJIaze-
HO TaKi YMHHUKU, SK iHHOBaIliiHICTH, TOTOBHICTh 40 PUBUKY, 3AaTHICTH 0
agarrarii Ta TBopue MmucaeHHudg [7].

3riguo 3 mocaimxeHHAM, onyosikoBaHUM Ha mopraii CB Insights, cepen
TOJIOBHUX IPUUYMH HEBIaUi cTapTanepiB € HeycBimoMaeHHA abo HEKOHKpe-
TH30BaHe PO3YMiHHA AK iCTMHHUX IMOTPe0, TaK i MIMHHMUX IIPOo0JeM CBOiX
KJaienTiB [14]. IIpoTunesxkHuii 10 IIHOr0O MiAXig i MpomaryeTbesa B paMKax Me-
roxy C. Brauka.

OxuuM 3 KJaouoBux (paxTopiB ycmimmuaocTi craprany C. Biranka Custo-
mer Development Labs, mpo skuii saragyBaHo Buillle, 0yJ0 IIOCJTIiZOoBHE 3a-
cTocyBaHHA #oro BiaacHol meroguku Customer Development [10]. Ia me-
TOAWKA Imepemdadvae BKIOUEHHS I MiATPUMAHHS iHTepaKTHUBHOTO IPOIlECy,
30KpeMa — IMOCTiHHNI KOHTAKT PO3POOHUKIB 3i CIIosKMBauYaMu Ta IIOCJIiT0B-
He peryJjsapHe BpaxyBaHHA IXHiX BIATYKiB y X071 po3poOKY Ta BAIOCKOHAJIEH-
HS TPOAYKTY.

Kirouosi eranmu Customer Development 060B’s13K0B0O mepenbdbauaroTh BH-
KOHAHHA TaKUX IPOIEaYP:

1. BuBuenusa moTpeb Ta 0aKaHb KJI€HTIB 3a AOIOMOTION0 MOKJIATHUX
ONUTYBaHb, PETYJIPHUX IHTEPB’I0 Ta iHIINX peJeBAaHTHUX METOIiB JOCJin-
JKeHHS PUHKY.

2. Po3spobiieHHs Ta TeCTyBaHHA MIPOMiKHMX TilloTe3 II[OJ0 TOro, K
MO:KHa e(DeKTUBHIiIIIe 3aJOBOJbHUTH IIi IIMHHI ITOTpedu uepes Po3poOKy HO-
BOI'0 IIPOAYKTY a00 BAOCKOHAJIEHHS ByKe HAABHOTIO.

3. CrBopeHHA MiHiMaJabHO KUTTE3mAaTHOrO Mpoaykty (MVP) — mporo-
TUIY TIPOAYKTY, AKHUN MiCTUTHL MiHIMaJbHUUA HeoOXimHMU Habip PYHKIii
[IJIsI 3a7I0BOJIEHHSA OCHOBHOI ITOTPEOH.

4. TecryBanusa MVP cuHXpOHIUHO Ha peaJbHUX KOPHCTyBauax Ta 30u-
PaHHA ¥ oIpamioBaHHA IXHIX BiATYKiB.

5. Amnajis oTpuMaHUX JaHUX Ta ONepaTHBHA KOPEKI[isa cTparerii Ha oc-
HOBi oTpuMaHuXx Bigrykis [10].

Or:ke, 1T MeTOOUKA HUHI e()eKTUBHO TO3BOJIAE CTapTamepaM 3HUBUTH
PUBUKM HeBAadYi, CIIOHYKAIOUM MHOCTIHO 30cepem:KyBaTHCsS Ha IoTpedax Ta
0asKaHHAX CBOIX KJIIE€HTIB, a TAKOMK PO3POOJIATH I MOJIMIITyBAaTU IIPOAYKTHU
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Ta MOCJYTH, AKi BIAMIOBiAHO A0 3amuTiB Yacy BUPINIYIOTH MPOOJEMU ITHX
KJIi€HTiB Yy KOHKPETHUX 00CTaBUHAX.

Jlocaii»keHHsA TUM YacoM IIOKas3yIoTh, II[O0 CTapTanu 3a3BUYall eMOH-
CTPYIOTh BUCOKUI piBeHb HecTabilILbHOCTI Ta He3abe3IeueHoCTi, ajge Py I[bo-
MY BOHU € 3HAUYHO OiJIBbIII THYUYKNMH, HiXK TpaauIliliHi mignprueMcTBa, OCKiIb-
Ku iM He OTPiOHO KOHUE JOTPUMYBATHU CTAHAAPTHUX OiJOBUX IIPOIEAYP Ta
0isuec-mporiecis [7].

3a ganumu Global Entrepreneurship Monitor (GEM) [15], Ha ropu3oHTi
2021 xoBigHOro poKy B YKpaiHi He MeHII AK 25 % HaceJeHHs BiKOM Bif
18 1o 64 pokis BBa:kau cebe miampueMIIAME a00 MaJii HaMip cTaTH HUMH.
Taxosk 3 IIbOr0O MepPiofy BifA3HaAUAETHCA KBaBe 3POCTAHHS KiJBKOCTiI cTap-
TamiB B YKpaiHi, 10 CTBOPIOIOTH HOBi poboui Miciida, yuM poOJATH icTOT-
HUII BHECOK Y PO3BUTOK EKOHOMiKM. 3a JaHUMH OHJIAWH-ILIAT(OPMU
StartupBlink, y 2021 p. Ykpaina nocigama 34 miciie y cBiTi 3a KiabKicTio
crapramiB [16]. Haii6inpim akTuBHI chepu mAjaa crapramnepiB B YKpaini —
e IT, arporexHoJiorii, MeguuHI TeXHOJOTiI, eHeproe()eKTUBHICTH Ta BiTHOB-
JIIOBaHa eHepreTuKa.

Tarko:x Big3HaAUEHO, III0 YMCJIO YCIIIIHUX CTApPTaIliB B YKpaiHi Ha moyar-
Ky 2020-x poKiB iCTOTHO € BUIITUM, HijK Y cepeHbOMY IO CBiTY. 3a JaHUMU
ONMUTyBaHHA eKocucTeMu crapramis YKpainu Big TechUkraine, mouag 60 %
YKpaiHCbKUX CTapTalliB 30MpaioTh YCIIiIHi payHau hiHaHCYBaHHS Ta J€MOH-
CTPYIOTHh MO3UTUBHI imancoBi pesyabratu [18]. I1a indopmaria sacBiguye,
110 CTaH cTapTam-iHAycTpili B YKpaiHi € MepCrIeKTUBHUM JJd iHBeCTyBaHHS
HaBiTH IOIIPY BUCOK1 PUBUKMU Bif maumemii Ta pocificbKo-yKpaiHCHKOI BiliHU.

YEKpaiHCBKi cTapTanu OKpeMuX rajyseil HMHI € BiJoMUMU HA BeChb CBIT.
Hampuraan, Hatikpaiqum ctapranom €sponu y 2014 p. BU3HaHO YKPAIHCBKY
kommaniio Petcube, sxa po3po0Jisge TeXHOJIOTIO AJIA CIJIKYBAHHSA 3 JOMAIII-
"HiMmu TBapumHamu [2]. KommaHis Bumyckae cmeriaJbHUI TPUCTPil, AKU
IO3BOJISIE BJIaCHUKAM JOMAIITHIX TBapWH BigaIeHO CHiJIKyBaTHCA 3i cBOIMU
yII00JIEHIIIMHY Ta HaBiTHL KepyBaTHu irpaimrkamu aasa TBapui. Petcube orpu-
MaJjia HU3KY HAaropo/J BiJ pisHMX MiKHapPOIHUX OPTaHi3alliil Ta imBecTUIlil Ha
cymy mouaz 10 mau moa. CIIIA [4].

He moixemo He sragatu TyT BullycKHUKAa KUIBCHKOTO MOJIITEXHIUHOTO
incturyty imeni Iropsa Cikopcbkoro IBana Ilaciunuka, skuii salimaBcs po-
3pO0OKOIO cTapramy «po3dyMHOro oyauuaky» Ecoisme. Xou 1eil crapraim i He
3HANIIOB iHBECTOPiB, BUIIYCKHUK, IIPOTe, OYB BUSHAHUNA OJHUM i3 TPUAILA-
TH KpallnxX MOJOAUX iHHOBaTOPiB cBiTy [5; 9]. Ille omuuM IikaBuUM KeiicoMm
Big BunyckHUI Bugasuuuo-moairpadiunoro imcturyry HTYY «KIII imeni
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Iropsa Cikopcbkoro» € po3pobOka Jlrogmuau Heboskak, Aka 3amycTuia Bjaac-
HUH pelltnH-cTapTaim, saayuniaa inBectuilii Big II. Cepreepa Ta morpamnuia 1o
nyosikamii Bugamua « Bammuarron moct» [11; 12].

Hacnopasai »k BaKJIMBOIO TeHAEHIII€I0 y cTapram-imgycrpii YKpainu e
30iJbIIIeHHsT KiJIBKOCTi cTapramiB Big mignpuemMuilb. 3a JaHUMN HOPTATIY
AIN.UA, cranom ma 2021 p. morax 30 % 06isHeciB B YKpaiui sacHoByBau it
OUYOJIIOBAJIN KiHKH, IO CBiTUNTH PO 3POCTAHHS POJIi JKiHOK y ITiAIPUEMHU-
IbKil AiAJBHOCTI, 30KpeMa i B crapran-iuayctpii [17].

Ily6mikarmifina aKTUBHICTh JOBKOJA TeMHU CBifumnTh, IO CTApTAIIM CTa-
IOTH BCe OLJIBIN MOMYJISIPHUMY cepes MiATPUEMITiB Y BcboMy ¢BiTi. BinbmricTs
HaBigoMimux Temep OpeHAiB CBITY HA IOYAaTKOBOMY eTalli 3apo/sKeHHsI Ma-
Jau came (popMy cTapramy. yci ix iminmiaTopu-nigopueMiri 0yau 3 HeBeIUKIM
OroKeToM Ta O0OMekeHuMHu pecypcamu. IlogeKyau Taki crapramnu i 3apon-
JKYIOTBCS 3 caMol JINIII ifel, AKa MOoJKe 3JaTHUCA HellOKasHoio a00 HaBiThL AUB-
HOIO JJIsT OiJBIIIOCTI AiJIOBUX JIIOMel, IPOoTe, OTPUMABIIHY YiTKO chOPMOBAHY
cTpaTeriio mpocyBaHHI, I HehopMaTHA ies HeBIOB3i cTae KJI0YeM 0 YCITi-
Xy Ta MaclITabyeTbcsa B opramisarmiiiny ¢opmy Buioro piBusa. Taxi crap-
ram-Komnoawii, ax Google, Facebook, Apple, moBoui cranu 6isuec-rigepamu
CBiTY i1 € TOTOBHMMU I'PABIIMU Y CBOIX TaIy3dX.

BucuoBku. Crapran moske ctatu epeKTUBHUM 3acoO00M 3miMiCHEHHS iH-
HOBaIlilHUX IPOEKTIB Ta PO3BUTKY HmiAnmpueMHUITBa. ad mporo ioro sa-
CHOBHIKAM HEOOXiJHO BpPaxOBYBAaTH OCOOJIMBOCTL CTBOPEHHS TAa PO3BUTKY
cTapraimiB, 30KpeMa, PeryJIapHO BU3HAUATH KOPEKTHI ImapaMeTpu iX mijbo-
BOI ayauTOpii Ta mepMaHEeHTHO IPOBAAUTH aHaJIi3 PUHKY, JOOMBAIOUNChH 3a-
JYUYEeHHs iHBECTUIIil Ta IPUBEPTAIOUN HOBUX IIapTHEPiB TOIIO.

OcHoBHUMU Hpo0jeMaMHu PO3BUTKY CTapTalliB B YKpaiHi €: MaKpoeKo-
HOMiuHA HecTaOiJIBHICTHL yHACJHiZOK BificbKOBOI arpecii pd, BiAcyTHicTb
Iep:KaBHUX IIPOTrPaM PO3BUTKY Ta IiATPUMKHU, (hparMeHTapHICTL PO3BUTKY
iHHOBaTHBHOI iHQPACTPYKTYPH, HEBUKOHAHHA 0aHKiBCHKOIO CHCTEMOIO ii 0a-
30BUX (DYHKI[iH IIOJI0 CIIPUATINBOCTI Oi3HEC-KpeAnTyBaHHS, HeJOTPUMAHHSI
YUHHOTO 3aKOHOIaBCTBA, TOK PE3yJIbTAT YChOT'O HA3BAHOTO — BHCOKA PU3U-
KOBaHiCTh BeleHHA 0isHecy B YKpaiHi Hasaraj, a 30KpeMa — y BUIJIAIL Ma-
JauxX GopM IiATPUEMHUIILKOI TisAIbHOCTI.

V¥ cTarTi yBUpa3HeHO OCHOBHI CKJIaI0OBi eJIeMeHTH CYUaCcHOT'O CTapTaIly Ta
BHUIiJIEHO KJIIOUOBi (paKTOpHM IJid MOro yciixy — Taki, AK iHHOBaIliliHiCcTBb,
THYYKiCTBb Ta IIBUAKICTh pearyBaHHs Ha 3MiHMH.

IIpoBeneHe TyT mOCTioyKeHHA HAYKOBOI JiTepaTypu Ta paxoBux iHdopma-
MiMHUX IKepeJa IMOA0 cTapTam-iHaycTpii B YKpaiHi 703B0JIA€ CTBEPIKYBATH
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npo eeKTUBHY B II0OOAJTBHOMY CEHCi BasKJIMBiCTh CTBOPEHHS CTApTAIliB HaA
CY4YaCHOMY eTalli PO3BUTKY HAI[I0HAJLHOI EKOHOMIiKH’.

OueBUAHO, IO CTAH CTApTamiB y OyAb-aKiii KpaiHi saje:xuTh Bimg Oa-
raTbox (paxTopiB, AK-OT MOJiTHUYHA CTA0iIbHICTH, PiBeHb €KOHOMIYHOT'O PO-
3BUTKY, HaABHICTDH (piHaHCOBUX pecypciB Torro. Toxk moBHoMacIiTabHa Bifi-
Ha 3 p( He MOKe He BILJIMBATHU Ha ChOTOAHINIHIN pmHOK cTapramiB. IIpore #
B yMOBax o0Me:KeHOro (piHaHCyBaHHS, OJHAK BeJIMKOI KiJIbKOCTi ocBiueHoro,
OiIIPUEMHUIIBKY HAJAIIITOBAHOTO iHiIiaTUBHOTO HACEeJIEHHA Ta CIPOIEeHUX
YMOB [IJId PO3BUTKY IMiANPUEMHUIITBA B YKpaiHi HaBiTH Telep BUJAETHCA
MOXKJINBUM 3a0€3IeYNTH CYTTEBE 3MEHIIIeHHS eMirpairii Ta BUATH Ha TPaeK-
TOPilO CTAJI0TO PO3BUTKY.

IleprmroueproBuMu B IIbOMY KOHTEKCTi, Ha HAIly JYMKY, MalOTh CTATHU
Taki saxomm:

— Jep:KaBa IIOBMHHA CIPHUATHU HAJATOIKEHHIO JAHIIO}KKA «OCBiTa-

OisHec-mep:xaBa» Ta IiABUIUTU PiBeHb Ta AKiCTh CTapTaIl-oCBiTH;

— HaJIEKUTDH peaji3yBaTH IPorpaMu CTUMYJIIOBAJIBLHOTO XapaKTepy 010
PO3BUTKY MaJIoro 0ismecy;

— CJi YIOCKOHAJIUTU HOPMATUBHO-3aKOHOZABUY 0a3y B UACTUHI Bpaxy-
BaHHS iHTepeciB crapTamiB, 30KpeMa IMIOA0 CIeI[iaJIbHUX MIiJbI'OBUX
PEeKUMIiB;

— MoTpiOHO MaTepiaJbHO MiAKPINTUTY aKTUBi3aIlifo yyacTi yKpaiHIiB-mijg-
OPUEMITIB Yy MiKHapPOJHUX IIporpaMax;

— HaJEXUTh 30iIbIINTU Aep:KaBHI iHBecTHIlil y HOBi, HacamIiiepesn iHdpa-
CTPYKTYPHI, TPOEKTHU, AKi 3a0€3I1€eUyI0Th POBBUTOK IIiAIIPUEMHUIITBA.

Omxe, TiATBEPAKYEMO BasKJIUBICTh PO3BUTKY CTApTaIliB K 3aco0y CTH-
MYJIIOBAHHS 1HHOBAIIifHOTO PO3BUTKY €KOHOMiKN B YKpaiHi 3a JKOPCTKUX
BOEHHUX YMOB. YCIiX OyIb-fKOI'0 CTapTamy, MijK TUM, iCTOTHO 3aJI€KUTh
Bifg 6araThboxX UMHHUKIB — TaKuX, K HAABHICTh 34i0HMX (paxiBiiiB, yMiHHS
3aJIydyaTH iHBeCcTUIlil, e()eKTUBHE YIIPABJIIHHA Ta PO3YMiHHA PUHKOBUX TEH-
nenriiti. Tomy s yeminsaocTi craprany HuHI moTpiOHI He cTiiIbKY imes Ta
OasKaHH, K peTeJbHA IIiTOTOBKA Ta CYMJIiIHHe BUKOHAHHSA il HA BCixX He-
00XigHMX eTamax Horo peaJsisarrii.
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