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CTPATErIT AOCTYNY A0 KOHTEHTY B YKPAIHCbKUX LUDPOBUX
KHUFAPHSIX (2023)

ACCESS STRATEGIES IN UKRAINIAN DIGITAL BOOKSTORES (2023)

Y cTaTTi 3anponoHoBaHoO knacudikalito Ta aHani3 cTpaTerii A4oCTyny A0 KOHTEHTY
B LMPPOBMX KHUrapHAX YKpaiHW Ha NpuUKaaji CepsiciB, AKi iX BUKOPUCTOBYHOTb. AK i
OyzAb-sika iHHOBALiMHa cTpaTeris, LMPpoBe KHUroBUAaHHA NoTpebye edekTnBHOI bi3-
Hec-Mogzeni, Aka 6 faBana 3Mory cyb'ekTam, siki MOro NpoBaasATh, 3apobasATN Ta PO3BM-
BaTMCA. Y nonepeaHiX JOCNIAXKEHHAX, NPeAMETOM AKNX € BisHec-Mozeni LMdPoBUX KHN-
rapeHb, BOHW kKnacupikoBaHi 3a PI3HUMM KOMMOHEHTaMN — Tak1MW, AK cnocib onnaty,
BMbBip niatdopmMu, HasBHICTb pekaamMu UM napTHepPCTBa TOLWO0. HaykoBa HOBM3Ha LbOro
AOCNIAXKEHHA MOAArae B TOMy, WO B HbOMY po3rasHyTo UX (kopucTyBaLbKuiA AOCBIA),
a came cTpaTerito JOCTyny A0 KOHTEHTY, K OCHOBY 6i3HeC-Mozeni LndppoBoi KHUTapHi.

MeToto AoCnif>XKeHHsA € aHani3 Ta knacudikauia cTpaTerin 4ocTyny B yKpaiHCbKNX
LUMPPOBUX KHUFaPHAX, OBFPYHTYBaHHA IXHbOrO BMAMBY Ha Bi3HeC-Mogenb Takmx cy6'ek-
TiB. O6'€EKTOM JOCNIAXKEHHA € LMPOBI KHWUrapHi B YKpaiHi. [peameTom AocnifkeHHs €
cTpaTerii ZOCTYNny A0 KOHTEHTY, AKi BOHW BMKOPWCTOBYIOTb. Y AOC/IAXEHHI BUKOPWCTa-
HO 3arajbHOHayKOBi MeTOAM, 30Kpema CrOoCTEPEXKEHHA Ta CUHTe3y — A1 BUBYEHHH
06>eKTa JOCNIAXKEHHA, aHani3y Ta KnacudikaLii — Ana BM3HaYEHHS TUNIB CTpaTerin Ta
JOBeZleHHs IXHbOT posi B HizHeC-MozentoBaHHiI. MpakTnyHe 3HaveHHs poboTu nonsrae
B JOMOBHEHHI 3HaHb CTOCOBHO BaXk/IMBOro acnekTy bisHec-Mogenein undpoBmx KHUra-
peHb, LLIO MOXe MOCMPUATU IXHbOMY PO3BUTKY. Y Hiil 0BFpyHTOBaAHO, LLO cTpaTeris Ao-
CTyny 0 KOHTEHTY CrpaBAs€ BMNIMB Ha BCi e/IeMeHTH iXHix bi3Hec-Moaenew, 30kpemMa Ha
KJIFOYOBI aKTUBHOCTI cepBicy, BMGip naatdopmm Ta cnocobiB onaaty, LiHOBOI MNOAITUKN,
CerMeHTy LisIbOBOI aBAMTOPII.

KntouoBi cnoBa: 6i3Hec-mMogenb, CTpaTeria JOCTYny, e-KHUMM, LMdPOBI KHUrapHiI.
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The article proposes a classification and analysis of content access strategies in
digital bookstores in Ukraine, using the example of services that employ them. Like any
innovative strategy, digital publishing requires an effective business model that enables
entities involved in it to earn and grow. In previous studies focusing on the business
models of digital bookstores, they were classified based on various components such
as payment methods, platform selection, presence of advertising or partnerships, etc.
The scientific novelty of this research lies in its examination of User Experience (UX),
specifically the content access strategy, as the foundation of the digital bookstore’s
business model. The research aims to analyze and classify access strategies in Ukrainian
digital bookstores, substantiating their impact on the business models of such entities.
The object of the study is digital bookstores in Ukraine, with the subject being the
content access strategies they employ. General scientific methods, including observation
and synthesis for studying the research object, as well as analysis and classification to
determine types of strategies and demonstrate their role in business modeling, are
utilized. The practical significance of the work lies in expanding knowledge about a
crucial aspect of digital bookstore business models, contributing to their development. It
argues that the content access strategy influences all elements of their business models,
including the service’s key activities, platform selection and payment methods, pricing
policies, and the target audience segment.

Keywords: business model, access strategy, e-books, digital bookstores.

ITocranoBka mpo6aemu. CyuacHa BuAaBHUYA Tajly3b B YKpaiHi 3iTKHY-
Jacs 3 KOMILIEKCOM IIpo0JieM, CIIpUUYMHEHUX BitHOIO [2; 7]. Benuki BTpaTu
yepes eMirpailiro Ta eKOHOMIUHi TPYJAHOII CTaBJATL BUIABIIIB mepen He-
00XigHiICTIO BIIPOBAAKYBATH iHHOBAIliliHi cTparerii. OgHie0 3 TAKUX € PO-
3BUTOK IU(PPOBOTO KHUTOBUAAHHA, AKe IPOABUJIO CBOI0 He3aMiHHICTH HaA
MOYaTKy MHTOBHOMACIITAOHOTO BTOPTHEHHS, KOJU OiJBIIiCTh yKpaiHChKUX
BUJIABHUIITB Ta MU(GPOBUX KHUTAPEHDb HA 3alUT CYCHiJbLCTBA Biakpuiu 6es-
IJIaTHUHA JOCTYII A0 e-KHUT Ha CBOIX pecypcax. Ba:KjamBuM ejileMeHTOM IJIs
moOynoBM iHHOBAIIHMX cTpaTeriii € O0i3Hec-Mo[eb — IOHATT, AKe Mae€
0e3Jiu pisHOMaHITHNX BU3HAUEHD 3 PI3HUX cep Ta 3 piBHUX TOUOK 30DV, IO
BimoOpaskae MHOKMHHICTD HiZIXOMiB Ta KOHTEKCTIB, YV AKX HOr0 BIKMBAIOTH
[10, c. 86]. IIpuBememo oxHe mJia HaouHOCTI: « BisHec-momesns — 1ie HiImo iH-
e, AK IIPeACTaBJeHHA TOTO, AK OpraHisalia 3apobJise (abo mae Hamip 3a-
pobusaTn) rporri» [12] (A. OcrepBanbaep). Posraaparoun gisapHiCTS Mudpo-
BUX KHUTApPEeHb (Ta KHMKKOBUX CEPBiciB 3arajom), JOCHiZHUKMN B ¥ KpaiHi
Ta cBiTi 3me0inabIIOro (POKyCyoThcAd Ha 0i3Hec-MoAensAX B IIiJIOMY, BHO-
KpeMJIIOIouHU JJis iX Kjaacudikalii pisai KommoneHTH (cmocid omiaartu, Bubip
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mraTdopMu, HaABHICTh PeKJIAMU UM ITapPTHEPCTBA TOIIO0), AKi iX PopMyIOTh.
Bigomumu 6GisHec-MomenaMu IMU(MPOBUX KHUTapeHb € <«iHTepHeT-KHUrap-
Hs», «eJIeKTpoHHa 6i0miorerka» [3; 4] (TaKoX BOHM iHKOJIM MAalOTh Ha3BU
«aupomask» i «mepenmiaara» [11]), «freemium», «cepBic-arperaTop» TOIIIO,
aje, 10 CyTi, Ko:KHa ITu(dpoBa KHUTAPHA (AK i B3araji KoKHa KOMIIaHis)
Mae€ CBOIO BJIACHY OiBdHec-MoOzesib — YHiKaJIbHe IMOoeJHAHHA HaWpisHOMAaHIT-
HIIIIMX KOMIIOHEHTiB, SSKe BU3HAUA€E MO3UIIIIOBAHHS Ta OTPUMAaHHA IPUOYTKY
opeumoM. Y IIbOMY JOCTiIKeHHI MU PO3TJIAHEMO IX IiJ iHIIUM KyTOoM, Ie-
pemicTuBIM (POKyC Ha 3arajabHHUI Iad OyOb-AKuX OizHec-Mmomeseil mudpo-
BUX KHUTAPEHb CKJAJHUK — CTPATeriio JOCTYyOy OO0 KOHTEHTY. B KOHTeKCTi
IOCTiMKeHHA ITU(PPOBOro KHUTOBUIAHHS CTPATEril0 AOCTYIY A0 KOHTEHTY
MOKHA BUBHAUNTHU AK MiAXia 40 HaJaHHS KOPHCTyBavyaM MOJKJIMBOCTL B3a€-
MOZisITH 3 KOHTEHTOM (OILJIauyBaTU, CIOXKUBATHA 1 BoJsoxiT HuM). s Kpa-
IIOTO PO3YMiHHS TOrO, AK HacmpasAi Iu(POBi KHUTapHI ONpaIOTh HUHI,
HeoOXiZHO MOTJIAHYTH HAa HUX OUMMA KOPHCTyBaua: MOKJIMBICTL 3aBaHTAa-
JKeHHsA (aiay KHUTH, nporpaMHoro sabesmeuenusa (II3) mgas ii umranmnsa,
CUHXPOHIi3allisg mpuabaHUX KHUr Ha Pi8HUX HPHUCTPOsax Torro. OT:ke, Mu
BU3HAUMMO, AKi cTpaTerii JoCTymy 4O KOHTEHTY BUKOPUCTOBYIOTH ITU(MPOBIi
KHHUrapHi B YKpaiHi, mpoaHajisyeMo Ta Kjacudikyemo iX i BUsHaUYmMMO 3a-
raJbHi TeHaeHIil.

Orasang momepeaHix gocaimgskens. Bismec-Mome b, KJIOYOBE MOHATTS HAIIIO-
O OOCJiIKeHHs, PO3TJISHYyTe B 0araThboxX HAYKOBHUX IIYOJIiKaIisax, SKi omu-
CYIOTh MOT0 3 HANPiSHOMAHITHIIIIMX TOYOK 30PY Ta CIOCODOiB 3aCTOCYBaHHS.
Cepen mpoBimHUX mocainuuKiB HaBememo 3okpema I'. Hecbpo, A. OcTepBaib-
mepa [12; 13], M. Iloprepa, A. Adya ta K. 3orra. Posrnsagatoum 6isHec-
MOJeJIb ¥ KOHTEeKCTi IMu()poBUX BUAABHUUMNX IIPOEKTIB, BapTO BiAgsHAUU-
tu mparni B. Maprina, C. Taub, ®. Tosr, ta A. I'pircon. Cepex ykpaincs-
KUX OOCTimsKeHb 3 Iiel Temu s3ayBaykumo mnpaii M. jKenuenko, 3. I'puro-
poBoi, O. CyXOopyKoOBOi, a TaKOX PeryJadapHi AOCIiI:KeHHS BUIABHUUOTO
PUHKY Bifi YKPaiHCBKOrO iHCTUTYTy KHHUTHU. 3TaJaeMO OesdKi HUX: MOHO-
rpadia «udposi Tpanchopmaliii BumzaBumuoi raaysi» [6] (M. Kenuen-
Ko, 2018 p.), B AKili 30KpeMa PO3TJIAHYTO Ta 3alIPOIOHOBAHO KJacudika-
1iro 6isHec-momesell MUMPPOBOTO KHUTOBUAAHHA B YKpaiHi; JOoCIigKeHHS
Vxpaincskoro iHcruryTy KHuru «The Ukrainian book market: Prospects
and Opportunities» [8] (2021 p.), y AKOMY BuU3HaUEHO KJIIOUOBi TeHIEHIIil
PO3BUTKY BuUAABHMUYOI raays3i B YKpaiui, 3okpeMa maHi momo mudpoBo-
ro KHUTOBUAAHHSA; cTaTTa «TpaHcdhopmallis OisHec-momeseii BUAABHUIITB
B yMoOBax Bifinu ta maugemii» [7] (JI. lleumepiBcbka, O. I'yk, I'. MoxoHBKO,
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2022), B akiit mocaigKeHo SOCBiJ ImepeTBOpeHHs Oi3Hec-Moeseil YKpaiHCh-
KUX BUJABHUIITB Y KPU3OBUH IIepio.

Metoro mociuimsxeHHs € aHaid Ta KJjacudikallis cTpaTeriii ZOCTYyITy
IO KOHTEHTY, IO iX BUKOPHCTOBYIOTh YKpaiHCbKi mMu@poBi KHUrapHi, Ta
OOI'PYHTYBAHHS BaXKJIUBOCTI IX 1J1a mo0OymoBu Oi3Hec-Mo/eJIi.

MeTtomoaoria mocaimskeHHs. [[1a JocATHEHHS ITOCTABJIEHOI METU BUKO-
pHCcTaHoO 3araJbHOHAYKOBI METOOM AOCJIiIKEeHHSA, 30KPeMa CIIOCTEPerKeHH T
Ta CUHTE3y — [IJA BUBUEHHS IIU(PPOBUX KHUTAPEHDb, aHaJidy Ta KJaacudi-
KaIllil — [JIs BIOpAAKYBAaHHS iH(opMallii mpo 6isHec-Moge i Takux cyo’ eK-
TiB, mIaTopMu, THUOU AOCTYIy IO KOHTEHTY Ta CIIOCOOM OIIJIaThu B HUX
i BcTaHOBJIEHHA 3araJbHUX 3aKOHOMipHOCTe# IXHBOI pobOTH.

PesynbpraTu mociaim:xkenHsa. PUHOK e-KHUT B YKpaiHi 3pocTae B OCTaH-
Hi POKU: KiIbKicTh cy0’€KTiB Ha HBOMY HOCTYyHOBO 36imbiryerhes [6]. Lle
cepBicu mJyig UMTaHHA, MUPPOBI KHUrapHi Ta MapKeTIJielicu, arperaTopu
e-KHUr, miarpopmu nmudposoro cameugasy, EdTech-cepsicu Ta mudposi
BUJTABHUIITBA. ¥ I[ili CTATTi MM IIpOaHAaJi3yeMO AiAJbHICTH camMe MuU(pPo-
BUX KHUTapeHb — IIOCEePEIHUKIiB MiyK BUIABISAMU Ta unTavyaMu. Buokpe-
MHUMO TPU OCHOBHUX CETMEHTM TaKUX KHUTapeHb Ta iX BUPaA3HUX IIPe.-
cTaBHUKIiB: 1) cepBicu g unranusa (A6yk, Cayxait, Yuranka, Librarius);
2) intepuer-kuurapui (Booxters, Epub, Knigoland); 3) Benuki kpamuuiri
nudpoBoro KOHTeHTY, MapKerijieiicu (Google Play Books, Pocketbook,
Yakaboo).

CepBicu ajsa yMTaHHA — 3aCTOCYHKU, OCHOBHOIO I[iHHICHOIO ITPOIO3U-
I[i€l0 AKUX € 3PYYHUH JOCTYII [0 YUTAaHHA (IPOCayX0oByBaHHA) e-KHUT Ha [0S
uyp Android 3 MOKIMBICTIO IPUAOATH IIOCTIMHUHA HOCTYII 0 HUX abo mepes-
IJIaTy Ha BU3HAUeHHU yac. AOYK IPOIIOHYE ayAiOKHUTH Ta e-KHUTHU 3a IIe-
peamIaTom B 3acTOCyHKY, Uuranka ta Librarius — npuabaHHs Ta YUTaHHSA
KHUT B 3aCTOCYHKY.

IarepHer-KHUTApPHI — caliTu, AKi IIPOIOHYIOTH BEJIUMKUUA aCOPTUMEHT
e-KHUT 3 MOXKJIMBICTIO IPUAOATH TA 3aBAHTAMKUTH IX Ha IIPUCTPiil aasa Bix-
TBOpeHHA/unutanua. Booxters Ta Epub micTars aumie niudpoBuii KOHTEHT,
a Knigoland mpomae npykKoBaHi KHHIM Ta IOJAPYHKM, AUBePCU(PIKyOUM
acopTUMeHT e-KHuramu. IIpmHIHD iX pobGoTu 300paskae omHOlIMeHHAa 0i3-
Hec-MOJeJb «iHTepHeT-KHUTapHa» [3; 4; 5] (sampomounoBana M. sKeHueHKo),
AKa mependavae Ipomask e-KHUT Y Po3Apid uepes caiiT 6e3 MOKJIMBOCTI IIe-
penmiaTy KOHTEHTY.

Benuki xpamuuMIi nudpoBOro KOHTEHTY, MapKeTILIeHcu — IOTYKHi
cepBicH, AKi MiCTATH, HAUMIMPIINI ACOPTUMEHT e-KHUT Ta 3a3BrUYail HaJal0Th
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MOJKJIMBICTh BOJHOUAC KYIYBATU M BiITBOPIOBATH KOHTEHT y 3aCTOCYHKY Ta
HaBiTh 3aBamTakyBaTu ix. Hanpukmaan, Pocketbook mae smory KymysaTu
Ta BiITBOPIOBATU €-KHUTH Ha OYyIb-IKMX IPHUCTPOSX i 3aBaHTaKyBaTH iX,
a Yakaboo mae nBa okpemMux (He CHHXPOHi30BAHMX) 3aCTOCYHKU — Y BeOi,
AKUHM IIPOIOHYe NPUAOAHHSA Ta 3aBaHTaKeHHA e-KHUT, Ta MOOiIbHUI,
SAKUHA ae MOYKJIMWBICTh UMTATHM KHUTH 3a IEPenIaTo abo K ImpuadaTu
KHUTY Pas30Bo.

OT:xe, po3rIAHYBIIKU HU(PPOBI KHUTrapHi Ha PUHKY e-KHUT YKpaiHnu
[8], knacudikyemo Tpu OCHOBHI cTpaTerii JoCTymy A0 KOHTEHTY, AKi BOHU
BUKOPIUCTOBYIOTh: 1) BHYTpimiHiii moctyn; 2) 30BHIIIHIN gocTyi; 3) KOM-
O0iHoBaHUU mOCTYI. 3a3HAUMMO, IO BOHM IIPAMO IOB’A3aHi 3i cmocobamu
OIJIaTH, ajie ITI0 BaXKJMUBY TeMy MU HEeBJIOB3i mpoaHaJlidyeMO B HaCTyOHIiH
nyosikarii.

Y npomy K DOCHiMKEeHHi, 1A PO3YMiHHSA KOHTEKCTY, MU BBEJIEMO JIUIIIE
3arajibHi TepMiHU «IIpOJaK» Ta «IepeAlljiaTa» i 3a3HAUYMMO, IO T'OJOBHA
BiAMiHHiCTL mepeAmaTH Bif mIpogaky — Ile JOCTYII IO KOHTEeHTY, oOMe:Ke-
HUU y Jaci.

CrpaTeria BHYTPIIIIHLOTO AOCTYIy mepembauae mpuabaHHsa Ta/abo Bin-
TBOPEHHS KOHTEHTY JIUIIIE B 3aCTOCYHKY (Be0, HACTIILHOMY UM MOOGiIbHOMY).
Ii BukopucroByioThs mpoBinHi kKHM:KKOBI Ta EdTech-cepBicu, sk or Blinkist
yn Headway a6o ykpaincbki AOyK Ta Librarius. CepBicu a5 unTaHHSI BUKO-
PHCTOBYIOTH CTPATETiI0 BHYTPIITHBOTO JOoCcTyny (AuB. Tabs. 1). BoHu mpomo-
HYIOTh 3py4YHe IpuI0aHHA Ta BiATBOPEHHA KOHTEHTY B 3aCTOCYHKY, a TAKOK
BUOip MikK pa3oBuUM NpUAOAHHAM KHUTHU Ta mepeaiaaToio. 1{i mepeBaru ¢op-
MYIOTH IXHIO IIiHHiCHY mTpomoautiito [1, c. 25; 15].

Tabnuys 1

KuurapHsi, siki BHKOPHCTOBYIOTH CTPATeril0 BHYTPIIIHBOTO A0CTYIY

. Mnatdpopma
Cepsic Mpoaykr (MarasuH Ta puaep) Mnata

e-KHUrW, .

AByK ayAIOKHUTY 10S / Android npogax
Cnyxan ayAioKHMII Web / 10S / Android 6e3nnatHo
YuTtaHka €-KHUTU 10S / Android npoaax
Librarius €-KHUn 10S / Android npogax / nepegnnara
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Crpareria 30BHIIITHBOTO NOCTYIly Iiepeabadvae mpuabaHHa Ta/abo 3aBaH-
Ta)KeHHsA KOHTEHTY Ha IPUCTPiil KopucTtyBaua y popmari (EPUB, PDF To-
110), IPUAATHOMY [IJA BiATBOpPEHHS CTOPOHHIM (30BHINIHIM) ImporpamMHHM
3a0e3MmeueHHAM.

Tabnuys 2

KnurapHsi, siki BUKOPHCTOBYKOTH CTPATeril0 30BHIIHBOIO JOCTYIY

Mnatdopma
Cepsic Mpoaykr Mnata
MarasuH puaep
Booxters e-KHUTn Web — npogax
Epub e-KHUrn Web — npogax
Knigoland e-KkHmrm, Web — npoAax
ayAioKHMIM

CepBicu, SKi BUKOPUCTOBYIOTH 1i, COPOINYIOTH IIPOIIEC UUTAHHS e-KHUT
IS CBOIX KJI€HTIB, ajie iHKOJM BOHU TaKOXX MOKYTh B3aCTOCOBYBATHU
TeXHOJIOTi1 mudpyBanusa, ynpasiainasa nudposumu npasamu (DRM) ra i
MeTOJM, M0 O0MEe)KYIOTh HECAHKI[IOHOBaHe BUKOPUCTAHHSA Ta IOIMIMPEHHS
BMicTy. Taki kHurapui 3assuuail MoHOIJIAT(OPMHI Ta IPOIOHYIOTH JIUIIIE
npoxa:k PDF, EPUB uu MP3 (daiitris kaur. Baunmo, 1110 inTepHeT-KHUTApHIL
BUKOPUCTOBYIOTH CTPATErii0 30BHIIIIHBOTO MOCTYIYy i IIPOIIOHYIOTH CYTO
OpuabaHHA e-KHUT 0e3 MOXKJIMBOCTI UMTATH iX y pomaTky (amB. Tabma. 2).
Takox y HUX BiICYTHA MOJeJb IePeaIiaTi, OCKiIbKM (QYHKIiA IPAMOTO
3aBaHTaKeHHsS KOHTEHTY HiBesioe ii exkonmomiumy Buromy. OT:Ke, cTpareris
IOCTYIy OO KOHTEHTY BILIMBae Ha BuUOIp crmoco0y CTATHEHHS ILJIaTH 3a
KOHTEHT.

Crparerigs KoMOiHOBAHOTO MOCTYIIy mepenbauae IIOEAHAHHS B OJHOMY
cepBici MoKJIMBOCTI mpuAOaHHSA i BiATBOPEeHHSA KOHTEHTY B 3aCTOCYHKY Ta
3aBaHTaKEeHHA MOro Ha NpUCTPili. 3asBuuail nia ii peasisariii cepsic mo-
BUHEH MaTH OiJbII HisK OgHY ImaTdopmy (auB. Tabu. 3), IPpUUOMY BOHU He
3aBXKIU MOXKYTh OyTu cuuxpouizosanumu (Yakaboo).
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Tabnuysa 3
Kuurapsi, siki BHKOPHCTOBYIOTH cTpaTeriio KOMOIHOBAHOIO A0CTYIY
Mnatdopma
Cepsic Mpoaykt Mnata
MarasuH puaep
Web
Google Play . . .
Books e-KHUMM Web / Android Android npogax
10S
Cloud
Pocketbook E-KHAT, 1 \Web / 10S / Android 10S npoaax
ayAioKHMIM
Android
Web — npogax
ya 10S / Android I0S / Android | npogax / nepeannata

fAx 6aunmo, 11i cepBicu MOXKYTh BUKOPHCTOBYBATH pPisHi miaTdopMu AJid
IPOasKy Ta YMTAHHA NMu(pPoBUX Buaaub [9, c. 37]. fAKiio ix mekinpkKa, TO
HePigKo OJHY 3 HUX BOHU BUKOPUCTOBYIOTH CYTO AK PUAEP, a iHIITy — AK Ma-
raswH, CHHXPOHi3yiouu (a00 He CMHXPOHi3youn) gaHi misk HumMu. Takok Bo-
HU IIPOIIOHYIOTH KOPHUCTyBauaM BHOip MiK pa3soBuUM NpuAOaHHAM KHUTHU Ta
o(popMIIeHHAM IIepeAIlIaTH.

Pisauna mik crpateriaMm HOoCcTynmy JIEXKWTH He JIUIE B TeXHIUHINA I1JI0-
IVHi, a IepeayciM y MapKeTHUHTOBili, 00 KHUTrapHi, IIM0 iX BUKOPUCTOBYIOTh,
MaOTh 30BCiM pisHe mosutlitoBaHHsa. CepBicu 3 BHYTPIIIHIM JTOCTyIIOM — IIe-
PeBasKHO cepBicu I/ YnTaHHsd, a 3 KOMOIHOBAaHUM Ta 30BHIIITHIM — 3a3BHUUYail
KpaMHHIII a00 MapKeTILIelicu. 3ayBasKMUMO, II[0 CTPATerid SOCTYHy MO0 KOH-
TEHTy He € caMOIO0 CYTHicTIo OidHec-mMomesi anasd mudpoBUX KHUTapeHb, aje
€ KJIIOUOBHUM il ejleMeHTOM. ICHYye IIle umMaJjo TeXHiYHMX, eKOHOMIUHUX Ta
MapKEeTUHTOBUX acleKTiB, AKi hopmyroTsh 1i. I{i TepMmiHM B KOHTEKCTI peaJriza-
il mudpoBUX BUAAaBHUUYNX NPOAYKTIB — IIOB’sA3aHi, aje He TOTOXKHi. BisHec-
MOJeJIb Ja€ HaM PO3YMiHHSA TOTO, AK MOHETH3YBaTHU IU(PPOBUII BUJABHUUMI
MIPOAYKT, CTPATETiA JOCTYIYy — SIKUM UMHOM CIIOKMBAY B3A€EMO/Ii€ 3 HIIM.
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SKI0 TOrIAHYTH IIUPIIe, TO TUI AOCTYIIY A0 KOHTEHTY TaK UM iHaAKIIIe
BILIMBAa€ Ha BCi eleMeHTH OisHec-Mofesai Aasa IU(PPOBUX KHUTapeHbL. Bo-
HA BU3HAYAE KJIIOUOBI aKTHMBHOCTI cepsicy, BubOip miaardopmu (Web, I0S,
Android Tor110), crmoco6iB ommaTu (Ipomaxk, mepeniniaTa, opeHaa TOIo), IIi-
HOBOI IIOJiTUKM, CETMEHTY I[iJILOBOI aBAuTOpPii Ta 6ararto inimoro. IlpaBuib-
HO o0paHa cTpaTeris JOCTYIY J0 KOHTEHTY BU3HAUYAE€ KOHKYPEHTO3IAaTHICTh
mupPoBoi KHUTapHi, 3a0e3MeUy0un BUCOKY AKiCTh 00CIYTOBYBaHHS 1A KO-
pHcTyBauiB Ta cTifikicTh 6i3Hec-MozesIi B yMOBaX PUHKOBOI KOHKYPEHITii.

51 HaouHOCTI CKOpHCTaiMocs afanToBaHoo cxemon «Business Model
Canvas» [13, c. 14]. Ile ma6a0H 3 9 6,10KiB, AKMU BUKOPUCTOBYIOTH IJIS PO3-
PoOKM Ta mocaimsKeHHs 6isHec-Momese (quB. Tadi. 4).

Tabnuys 4
Bnutus cTparerii focTyny 10 KOHTeHTY Ha madaoHi Canvas
Key Key Value Customer Customer
partners activities proposition relationships segments
Buaasui Po3pobka [JoctynHictb UX Mnatpopma
Ta aBTOpYU Ta niATpUMKa
(3axumcT cepsicy Mo3wnuitoBaHHsA 3B's30K Mpuctpoi
€-KHUr) 3 KOpUCTyBayeM
Peknama YHikanbHun UX YuTaubki
BnacHukm Ta NPOCyBaHHsA TexHiuHa ynogo6aHHs
naatdopm cepsicy Mepeannaty, niagTpumka
60HyCK ToLLO LiHoBa
B3aemogis 3 noaiTMKa
kopuctyBadamu | [iaTpmumka
Pi3HUX
Key resources naatgopm Channels
Po3pobHukun KaHann npogaxy
XOCTUHT e-KHWr Ta
brog>xet KOMYHiKaw,i
(cawvit, gosaTtok
TOLLLO)
Cost structure Revenue streams
Butpatn Ha po3pobky Cnocobu CcTArHeHHs naatu
Ta 06CcNyroByBaHHA TOLLO (Npogax, nepegnnara TOLLO)

1. Key activities. Bubip crparerii foctyry BusHauae KJIOUYOB1 aKTUBHOCTI
nu@poBoi KHUTApHi: po3pobka Ta MTiATPUMEKA cepBicy, po3podKa HOBUX
(¢yHKIi# Ta opuriHagbHOTO KOopucTyBarbKoro goceiay [14] (UX), cniBnpara
3 BUJIABHUIITBAMU I aBTOPaMHU, 3aXWCT KOHTEHTy ToIo. 2. Key resources.
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Crpareria BusHauae 00’eM iHTeJIEKTyaJbHUX, TEXHIUHUX Ta €KOHOMiUHUX
pecypciB, HeoOXiZHMX MO PO3POOKM Ta OOCIYTrOBYBaHHS 3aCTOCYHKY.
Pospobxa Ta o0cayropyBanusa Mu(MPOBOi KHUTapPHI 3 BHYTPIIIHIM AOCTYIOM
(oco6iBO MYyJAbTHUILIAT(HOPMHOI) IOTpPedye B3HAYHO OiJBIINX pecypcis.
3. Key partners. Crpareria BIJIMBAa€ Ha CHiBIpaIio 3 BUIABIAMU Ta
aBTOpaMu, BCTAHOBJIEHHS PiBHA 3aXMCTY IXHBOI iHTE€JIEKTYyaJIbHOI BJACHOCTI.
B KHUrapHSaX 3 BHYTPIMIHIM JOCTYIOM KOHTEHT 3aXUIIEHIui, HiXK y TUX,
B AKUX e-KHUTY MOKHa 3aBaHTaxkutu. 4. Value proposition. Crpareris
BILIMBAE Ha eJeMeHTH (POPMYBAHHA IiHHICHOI IIPOIO3UILii: JOCTYIHICTh
Ha MOOiTbHOMY IIPHCTPOi, IHo3UIliloBaHHsA (cepBic AJsa YMTaHHSA, CepBic-
KpaMHUIA TOI0), yHiKambuuit UX, BUrigHi mepeamiatu, OGOHYCH TOIIO.
5. Customer segments. Crparerisa BIimBae Ha (PaKTOpU, AKi CEIMEHTYIOTH
aBIUTOPiI0: IIaTdopMa, IPUCTPOL, UNTAIIbKI YIIOZ00AHHS, I[iHOBA ITOJIITHKA.
3pemiTor, MU OTPUMYEMO KJIIE€HTIB, Ha AKWX COPIMOBaHA IIiHHiCcHA
npounosurisg. 6. Channels. Ctparerisga Bu3HaUae KaHaJW PO3MOBCIOIKEHHS
e-KHUT Ta KOMYHiKaIlii, BIinBawoun Ha OXOILJIeHHS aygutopii. 7. Customer
relationships. Crpareris Bu3Hauae AKIiCTh KOPUCTYBAIIBKOTO MJOCBiAy
(UX), cymicHicTh 3 UMTAIIBKUMHU YIOZOOAHHSIMM, MOKJIUBICTHL TEeXHiUHOL
OiATPUMKM, IIOBEpHEHHA KOMITIiB Tomo. Hanpukiazn, y KHUTMapHAX
3 BHYTPIIIHIM JOCTYyIOM MOJKHA CKAacyBaTU IIOKYIKY 4YM II€PeJIIaTy,
moBepuyTu koitu. 8. Cost structure. Crpareria BIIMBae Ha BapTiCTb
PO3pOOKY Ta MiATPUMKY CepBicy, BUBHAUAIOUY 3araJbHUH OI0AKeT KOMITaHii.
Yuwm O6inpire maatdopM i pyHKIIA — TUM ZOpo:kue po3pobka. 9. Revenue
streams. CTpareria Bu3Hauae CIIOCOOU CTATHEHHA ILIATH, TaKi AK IPOIasK,
mepeaInaTa, OopeHaa, MiKpoImaaTe ki ToIIo.

BucHoBku. [locaimxenna socepem:kye yBary Ha poJi cTpareriii goctymy
10 KOHTeHTY y ()opMyBaHHi epeKTUBHUX OisHec-Moje el mudpoBUx KHUTA-
peHb. ¥ HBOMY 3aIPOIIOHOBAHO KJacu(ikallifo Takux cTpaTeriii (BHyTpiIi-
Hill, 30BHIIIHi# i KOMOiHOBAHUI OCTYII) Ta PO3TJISHYTO 3araJbHi IPUHIIUIIN
ixHBOI poboTu. Bubip Misk HMMM BuU3Hauae TeXHIUHI Ta MapKeTHHIOBI ak-
TUBHOCTi, HeOOXimHi AJa po3poOKM Ta HMiATPUMKHN 3aCTOCYHKY, IPOCYBaH-
HA Ta cHiBOparlli 3 mapTHepaMu. TakoX pisHi cTpaTerii MOKyTh IpUBepTAa-
TU Pi3Hi cerMeHTH aBAUTOPil 3aJIe;KHO BiJ IXHiX BIMogob6aHb i 3BuuokK. OT:Ke,
MIpaBUJIbLHO oOpaHa cTpaTerid mocTymy (opMye MO3UITiIOBAaHHS ITH(POBOL
KHUTapHi, 3a0e3meuye O0ajaHC MidK 3PYUYHICTIO KOPUCTYBaUiB i TEeXHiUHOIO
e(PeKTUBHICTIO, BIIIMBAE HA i1 YCIIiIIIHICTb.

HocrmimxeHHsa POSIINPIOE 3HAHHSA II[OJ0 BaKJIMBOTO AacIleKTy OisHec-
Mozesell IU(PPOBUX KHUTAPEHb, IIOKBABJIIOE HAYKOBY AUCKYCil0 3 TeMU Ta
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MOJKe CJIIYI'yBaTHU IIiATPYHTSAM AJIS TOAAJBIINX MOCHiIKeHb y chepi mudpo-
BOI'0 KHUTOBUAAHHS B YKpaini. [logaabiiie BUBUEHHS MOXKe OyTH CIIPsIMOBA-
He Ha po3po0JIeHHS HOBUX CTPATErill BiIIIoBiAHO 40 3MiH Y KOPUCTYBAIILKUX
YIIOg00aHHAX Ta TEXHOJIOTIUHUX TeHAECHITiAX.
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